The real estate profession is |ike every other profession.
You have people that actually know what they are doing, and
others that want to learn as they go. If you want to find
out if they know what they are doing ask themthe follow ng
gquestions. Just because they are good at marketing or have
a flashy website does not nean they are good at nmanagi ng
your noney.

Ask them personally- not your conpany, not your famly, and
tell themyou want proof and references.

How many investnment properties do you own?
| f you don’t own any, Why?

Do you know What the 94 / 6 principle is?

VWhat type of |icense do you have?
Sal esman or Broker?

How | ong have you been |icensed?
Have you had any conplaints or |awsuits?
Have you ever | eased any properties?

How many investnent properties have you listed / sold in
your career?

Do you have any analysis software to cal culate a properties
per f or mance?

How many 1031 exchanges have you participated in?
What do you know about Fanni e & Freddi e guidelines?
Do you know anyt hi ng regardi ng nonconform ng | oans?
Have you ever fought a property tax eval uation?

Do you really specialize in sonething other than multi-
famly?

What qualifies you to spend ny noney and obligate ne to a
nortgage for the next 15-30 years?

www.duplexbroker.com specializing in multi-family properties in Austin Texas
Real Estate Broker- Mortgage Broker- 1031 Exchange Specialist- Investor
512.440.0740 Office bill@duplexbroker.com WWWw.austx.com




